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This Business is 70% of the 
Owner’s Net Worth

….assuming he/she can monetize







3 Legs of the Stool

• Personal Financial Planning
• Maximize Business Value
• Life After Business Planning



Personal Finances
Do I have enough?

Where will my income come from?

What about taxes?

Business Value
What is it worth?

How can I maximize value?

Is it transferrable and to who?

What’s Next
Who will I be?

What will I do?

Am I ready?



“Focusing on Value produces all other positive outcomes.” 
-Christopher Snider, Walking To Destiny: 11 Actions An Owner Must Take To Rapidly Grow & Unlock Wealth
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